The 2Checkout Winter Contest (“Contest”) is a special and limited marketing program
organized by Avangate BV, a dutch company, having its headquarter at 26lI Prins
Hendriklaan, 1075 BD Amsterdam, the Netherlands, (“2Checkout”) that allows everyone
to participate and win prizes according to the following rules:

1. Contest Period and Eligibility

1.1 The Contest will be valid in the following period: November 27, 2017 (the "Starting
Date") to December 24, 2017 (the "Closing Date"), altogether and hereinafter called the
"Contest Period" (November 27, 2017 through December 24, 2017).

1.2 To be eligible and participate in this Contest, each participant must leave a
comment on the contest blogpost, sharing what they are thankful for business-wise, and
2Checkout must approve the comment.

1.3 The competition is only open to those who are over 18 years and by participating in
the Contest you declare that you are over 18 years old.

1.4 Only one entry per person is allowed and only posts approved by 2Checkout are
valid and may participate in the Contest.

2. Winners
2.1 There will be two winners, selected out of all the valid entries.

2.2 The winners will be selected by 2Checkout by January 30, 2017, and will be notified
by email at the mailing address used for leaving the comment. If the prize is not claimed
or accepted by February 28, 2018, via an email to 2Checkout, 2Checkout may
designate another winner using the same process. If, after three attempts, the prize is
not accepted, 2Checkout will not award a prize.

3. The Prize

3.1 The grand winner will receive new iPhone X, 64 GB. Color is subject to availability.
Winner will be selected by 2Checkout, based on the most impactful story.

3.2 A runner-up will receive 5 eBooks(Hacking Sales, by Max Altschuler; From

Impossible To Inevitable, by Aaron Ross and Jason Lemkin; Customer Success, by

Nick Mehta, Dan Steinman and Lincoln Murphy; Hooked: How to Build Habit-Forming


https://www.amazon.com/Hacking-Sales-Playbook-Building-Velocity/dp/1508655081/ref=sr_1_2?s=books&ie=UTF8&qid=1511358512&sr=1-2&keywords=Hacking+Sales%2C+by+Max+Altschuler
https://www.amazon.com/Impossible-Inevitable-Hyper-Growth-Companies-Predictable-ebook/dp/B01AXTFMSW/ref=tmm_kin_swatch_0?_encoding=UTF8&qid=&sr=
https://www.amazon.com/Impossible-Inevitable-Hyper-Growth-Companies-Predictable-ebook/dp/B01AXTFMSW/ref=tmm_kin_swatch_0?_encoding=UTF8&qid=&sr=
https://www.amazon.com/Customer-Success-Innovative-Companies-Recurring-ebook/dp/B01BWM41GS/ref=sr_1_1?s=digital-text&ie=UTF8&qid=1511359446&sr=1-1&keywords=Customer+Success%2C+by+Nick+Mehta%2C+Dan+Steinman+and+Lincoln+Murphy
https://www.amazon.com/Hooked-How-Build-Habit-Forming-Products-ebook/dp/B00NW01MKM/ref=sr_1_1?s=digital-text&ie=UTF8&qid=1511359520&sr=1-1&keywords=Hooked%3A+How+to+Build+Habit-Forming+Products

Products, by Nir Eyal; Hacking Growth, by Sean Ellis, Morgan Brown). Winner will be

selected at random.

4. General

4.1 Any prize not awarded will remain with 2Checkout. Shipping costs will be supported
by 2Checkout.

4.2 The winner agrees to participate in any publicity or other such promotional activities
which 2Checkout may reasonably require in connection with the Contest and 2Checkout
shall have the right to use each winner's name, likeness, image, voice, biographical
information and website for advertising and promotional purposes in connection with the
Contest in all media without further notice and without the need to make any payment to
any winner for such use.

4.3 The participation of an entrant in the Contest may be terminated and the entry
disqualified at any time by 2Checkout with a prior written notice via email due to breach
of the Program Terms and Conditions or any other reason at 2Checkout’s discretion.

4.4 The law applicable is the Netherlands law and all and any disputes will be settled at
the competent courts in Amsterdam, the Netherlands.


https://www.amazon.com/Hacking-Growth-Fastest-Growing-Companies-Breakout-ebook/dp/B01IZTCF6Y/ref=sr_1_1?s=digital-text&ie=UTF8&qid=1511359586&sr=1-1&keywords=Hacking+Growth%3A+How+Today’s+Fastest-Growing+Companies+Drive+Breakout+Success

